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Editor’s Note

PwC’s Pharmaceutical & Life Sciences network is
pleased to present you with our ninth issue of the
Asia-Pacific Pharmaceutical & Life Sciences
industry newsletter.

The newsletter aims to keep you informed of the
latest developments in the industry for
pharmaceutical, biotechnology, medical device,
diagnostics and healthcare companies.

Our second newsletter for the 2012 calendar year
once more highlights a number of developments
of direct interest to Pharmaceutical & Life
Sciences companies that have impacted the
industry in the recent months.

In our Compliance section we report on
Australia’s proposed update to the industry code
of conduct for marketing of pharmaceuticals
within the industry.

Our section on Pricing & reimbursement
developments includes some further articles on
Government price cuts within major markets in
the region, as well as some anti-counterfeit
initiatives going on in India.

Finally, in our Tax section, we outline the
finalised retrospective changes to Transfer
Pricing rules in Australia, look at further
guidance on ‘beneficial owner’ status in China,
India’s new General Anti Avoidance Rules,
changes in Taiwan’s taxation of shares and
securities and some safe harbour provisions in
Singapore.

We trust that the information is of use to you and
your organisation. If you would like to discuss
any topic in more detail, feel free to reach out to
your PwC territory contact on the last page, or the
relevant experts listed after each article.

Tim Hogan-Doran
Editor
tim.hogan-doran@au.pwc.com
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Australia
17th Edition of the Code of Conduct
submitted for approval

With recent fraud settlements being the largest in industry
history, there continues to be a strong focus on monitoring
promotional activities of Pharmaceutical companies
worldwide. In Australia, originator Pharma’s industry body,
Medicines Australia, regularly updates its ‘Code of Conduct’
and puts it before government regulators for authorisation.

Medicines Australia’s Code of Conduct sets the standards for
the ethical marketing and promotion of prescription
pharmaceutical products in Australia, and complements the
legislative requirements of the Therapeutic Goods
Regulations and the Therapeutic Goods Act.

Draft Code of Conduct

Medicines Australia has completed the latest review of the
Industry’s self regulated Code of Conduct. Edition 17 of the
Code of Conduct was formally adopted by members at a
General Meeting in June 2012 and has been submitted for
approval to the Australian Competition and Consumer
Commission (ACCC). If approved, the changes would take
effect in January 2013.

The revision receiving the most attention from the industry
and individual submissions relates to requiring public
disclosure of payments to doctors. These payments (whether
monetary or non-monetary) will be required to be made
available on an aggregate amount, by each member company,
beginning June 2013.

Critics of the revisions claim that there is room for even more
transparency as the current revisions will not require the
reporting of payments to be broken down by individual
doctor or purpose. Medicines Australia has raised concern
about further efforts to increase transparency due to privacy
regulations and increased administration costs.

Other changes within the proposed 17th edition include bans
on:

 All brand name reminders

 Competition prizes

 Personal gifts.

Additionally, companies will be required to adhere to norms
of the International Federation of Pharmaceutical
Manufacturers & Associations (IFPMA) for disclosing clinical
trial information and results.

PwC comments

One key aspect of implementing the revised Code will be how
companies monitor compliance with the implementation.
Companies often use third parties to outsource the planning
and development of meetings and events on their behalf.

Manufacturers will need to place an increased focus on
training their third party teams and increasing Compliance
function oversight of the meetings and events process to
ensure compliance with the revisions.

With the first reporting of payments to doctors due in June
2013, companies will need to ensure that they have adequate
processes and systems in place to enable ease of obtaining
and reporting of this information as from 1 January 2013.

References:

medicinesaustralia.com.au

Scripintelligence.com

DISCUSS THIS WITH

Colton Fontenot & Daniella Arena
+61 (2) 8266 3160 +61 (2) 8266 5286
Colton.b.fontenot@au.pwc.com

Daniella.arena@au.pwc.com
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China
Further Rounds of price cuts took effect in
May 2012

There have been a number of announcements in China
recently in respect of further price cuts. On March 30th, the
National Development and Reform Commission (NDRC)
announced to cut the price of digestive drugs as of May 1st.
This new wave of price cuts covered 53 varieties and more
than 300 formulation specifications causing an average price
decline of 17%, which will ultimately result in an estimated
decrease in drug expenses by RMB 3 billion. The next round
of price cuts will be conducted on May 1st 2013 for these
digestive drugs (also to be included in this announcement).
Major therapeutic areas involved were antibiotics, circulatory
system, and diabetes.

Since 1998, the NDRC has launched 29 rounds of price cuts.
According to the NDRC, the primary objective of these cuts is
to reduce the prices of drugs with high average daily costs
and to reduce the gap between off-patent drugs by
multinational corporations (MNC) and local products. Due to
the fact that 80% of the affected products with individually-
set prices are from MNCs, the latest price initiative is
targeted towards MNCs.

While there won’t be a special pricing protection for
innovative drug, there may be a transition period of different
price levels for current innovative drugs for the next 4 years.
The quality gap between patented and generic drugs has not
been rationalized in the price cutting. This may undermine
the pharmaceutical industry’s investments in quality system
management and innovation.

According to 12th Five-Year Plan for medical reform, hospital
drug sales margin will be phased out before 2015. According
to government regulations, prior to 2011, the hospital drug
sales margin was 15%.

PwC comment

As these latest cuts are largely targeted at drugs sold by
MNCs, the profitability of MNCs operating in China will be
largely impacted at a time that much of the world is looking
hopefully towards China to deliver growth in worldwide
revenues.

India
Anti-counterfeit initiative by
PharmaSecure on select medicines

Counterfeit drugs are posing a great challenge to the Pharma
industry today. In an attempt to curb the counterfeits,
PharmaSecure, a global innovator in drug authentication
technologies and software has created an effective solution to
ensure consumers receive authentic medications from
trusted pharmaceutical manufacturers in India.

PharmaSecure provides alphanumeric codes on select
medicines which the consumers can look for on the back of
the medicine strip and verify by entering the codes on
PharmaSecure website or through a phone call.

PharmaSecure plans to roll out this initiative to many more
medicines from manufactures not just in India but across
emerging markets.

PwC comment

As mobile penetration in India is increasing, tracking quality
of drugs through these mobile technologies will become
easier, and as a result, improve returns for Pharma
companies who have been impacted by counterfeiting.

Generics option through SMS

As India is largely a branded generics market, significant
price differences exist between different brands of the same
drug, with many top brands being unaffordable to a large
section of the population.

Government of India is planning to launch an SMS-based
initiative to help consumers find the most affordable
alternative to the medicines prescribed by doctors. The
patient sends a text message of the prescribed brand of drug
to a helpline number from his mobile and receives two to
three options of the same medicine, along with the prices.

The government plans to cover at least two-thirds of the
prescription market through this scheme, which would
include all widely used therapies like anti-infectives,
painkillers, respiratory and gastro-intestinal drugs. This
service, expected to be launched by the Government in
August, will be available throughout the country.

PwC comment

As the use of SMS is expected to improve generic substitution
rates within India, companies impacted by these changes will
need to consider how they can enhance their brand loyalty
through better product differentiation.

DISCUSS THIS WITH

Xu Jia
+86 (10) 6533 7734
Jia.x.xu@cn.pwc.com



Tax

Asia-Pacific Pharma & Life Sciences Newsletter 5

Australia
Stage 1 of transfer pricing reforms
completed

The Bill introducing the first stage of reforms to Australia’s
transfer pricing rules has now been given Royal Assent as
Law (Tax Laws Amendment (Cross- Border Transfer
Pricing) Act (no 1) 2012). This Act introduces the ‘treaty-
equivalent’ Subdivision 815-A into the domestic tax law
which controversially, will apply retrospectively as from
1 July 2004.

What are the key changes?

These new transfer pricing rules will apply to Australian
taxpayers who deal with related parties in ‘tax treaty
countries’ (i.e. those countries which have a comprehensive
tax treaty with Australia), including Australian branches of
taxpayers resident in a tax treaty country.

In principle, the new rules are not fundamentally different
from the existing transfer pricing rules in Division 13 of the
Income Tax Assessment Act 1936; however, the wording of
the new rules is likely to provide the Commissioner of
Taxation with broader scope to make transfer pricing
adjustments. In particular:

 The Commissioner may have a greater ability to
recharacterise transactions

 The formal recognition of the Transfer Pricing Guidelines
of the OECD will provide the Commissioner with a clearer
path to use profit based transfer pricing methods

 The Commissioner’s views on the interaction of the
transfer pricing rules and the Australian thin
capitalisation rules, as outlined in Taxation Ruling TR
2010/7, will now have legislative effect.

What does this mean for taxpayers?

For a large number of taxpayers, the new treaty equivalent
rules will not have any significant impact for the
retrospective period of application (between 2004 and 2012).
Those who may be impacted include:

 Taxpayers currently involved in disputes with the
Australian Taxation Office (ATO) over the pricing of
transactions with related parties in a tax treaty country
and covering years back to 2004

 Taxpayers who have relied on a transactional transfer
pricing method to support the pricing of their related
party arrangements in years since 2004 and who have
generated losses or low profits over this period

 Taxpayers who have entered into related party dealings
on terms that the ATO may consider not to be reflective of
commercial behaviour

 Taxpayers with material levels of related party debt and
have taken positions on debt pricing contrary to the
Commissioner’s views outlined in TR 2010/7 (i.e. that
taxpayers should calculate the arm’s length debt amount
before determining the interest rate and applying the thin
capitalisation rules)

 Companies that have conducted cross border business
restructures within the global group.

Stage 2 reforms

Treasury is planning to release an exposure draft of new
prospective transfer pricing rules shortly. The new rules will
replace the existing rules in Division 13 and will apply
prospectively to all international dealings regardless of
whether or not a DTA applies.

It is likely that these new rules will involve similar themes to
Subdivision 815-A in the way that the arm's length principle
may be defined and drawing upon OECD guidance. Changes
that are likely to be introduced in the new rules include:

 Requiring taxpayers to apply the transfer pricing rules
on a self-assessment basis

 Introducing a mandatory documentation requirement,
which is likely to be linked to a new penalty regime

 Introducing a statute of limitations on the number of
years available to the Commissioner to make transfer
pricing adjustments.

In light of these potential changes, and the additional
transfer pricing disclosure requirements that the ATO has
introduced in the International Dealings Schedule to the
corporate income tax return, it is an important time for all
multinational companies with operations in Australia to
carefully review their Australian transfer pricing policies,
processes and documentation.

Further Information

For more information – see PwC’s PKN Alert / TCDR Alert Australia
- Analysis of bill containing proposed retrospective transfer pricing
law changes, dated 5 June 2012

DISCUSS THIS WITH

Lyndon James / Jeremy Capes-Baldwin
+61 (2) 8266 3278 / +61 (2) 8266 0047
lyndon.james@au.pwc.com /
Jeremy.capes-baldwin@au.pwc.com
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China
Update on Beneficial Owner Status
Assessment

The PRC State Administration of Taxation (“SAT”)
promulgated Circular Guoshuihan [2009] No.601 (“C601”)
providing high level guidance on the determination of
beneficial ownership (“BO”) status for the purpose of
claiming treaty benefit by treaty residents in respect of
China-sourced dividends, interest and royalties (collectively
called “passive income”).

Since then, treaty resident applicants have encountered many
technical and practical issues and often run into disputes
with the SAT in assessing the BO status of treaty resident
applicants.

We have observed that some local-level tax bureaux simply
denied the BO status of treaty resident applicants by virtue of
the existence of one or two unfavourable factors as for C601,
in particular where the treaty resident enterprise did not
have employees and substantial operations.

Issue

On 29 June 2012, SAT issued a new circular, Public Notice
[2012] No. 30 (“PN 30”) to provide further clarification on
how to assess the BO status.

The key points set out PN 30 include:-

- Comprehensive consideration principle: The 7
unfavourable factors in C601 should be
comprehensively considered when assessing the BO
status of treaty resident applicant.

- Safe-harbor rule: In case of dividend income, it
allows those qualified listed companies holding
Chinese subsidiaries directly or indirectly to be
accepted as BO. It requires the immediate recipient of
dividend, listed company and any intermediate
holding companies must be 100% related and tax
resident enterprises of the same treaty jurisdiction.

- Tentative denial: Chinese tax authority can
tentatively deny the treaty benefit application and
collect the China tax in full when BO status is not able
to be accurately determined within the prescribed
timeframe. Tax overpaid should be refunded when BO
status is finally approved in the future.

- Authority to deny the BO status: Only the
provincial-level tax bureaus will have the authority to
deny the BO status.

PN 30 also allows Treatment for “agent” arrangement that a
real BO can apply for treaty benefit when receiving China-
sourced passive income via an agent (or a designated party)
upon the non-BO claiming of this agent. However, it is
uncertain as to how “agent” is defined as the circular does not
provide further details. The legal owner of a Chinese
subsidiary may therefore find it difficult to claim itself as an
agent receiving the dividend income.

PwC Comment

PN 30 is obviously helpful for serving as further clarification
on certain technical and practical issues for the assessment of
BO status, e.g. the documentation and evidence requirement,
the safe-harbour rule, etc. For those international pharma
companies which meet the safe-harbour rule in PN 30, the
shareholder is given more certainty on the BO status for
reduced withholding rate on dividend income.

PN 30 may help to accelerate the outbound remittance
procedure under tentative denial treatment. However, due to
the foreign exchange control in China, the remittance of tax
refund (where the BO status is subsequently granted) may
not be that straight forward.

However, PN 30 should not be seen as a new tax incentive.
As the BO concept is complex, the SAT has just taken one
step forward cautiously to address certain controversial
issues regarding the BO assessment.

So, it is foreseeable that there are still various issues and
controversies in respect of BO assessment. Nevertheless, we
believe that the Chinese tax authorities will continue to
explore proper ways to better implement the assessment in
practice.

DISCUSS THIS WITH

Alan Yam
+86 (21) 2323 2518
alan.yam@cn.pwc.com
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India
Draft guidelines on General Anti -
Avoidance Rules (‘GAAR’)

The Finance Bill, 2012 introduced GAAR provisions under
the Income Tax Law.

The GAAR is a broad set of provisions which grants powers to
tax authorities to invalidate any arrangement for tax
purposes, if the main purpose or one of the main purposes of
entering into the transaction by the taxpayer, is to obtain a
‘tax benefit’.

Besides the ‘tax benefit’ test, the arrangement also has to test
positive to any one of the following four specified additional
tests:

i) It creates rights or obligations which would not
ordinarily be created between persons dealing at arm’s
length;

ii) It results in the misuse or abuse of the provisions of the
Act;

iii) It lacks commercial substance or is deemed to lack
commercial substance in whole or in part; or

iv) It is entered into or carried out by means or in a
manner, which would not normally be employed for
bona fide purposes.

These provisions are proposed to be effective from 1st April
2013. In this regard, the Committee formed by the Central
Board of Direct Tax (‘CBDT’) released draft guidelines on
28th June 2012 which suggested that:

 GAAR to be invoked only if tax benefits exceeds a
monetary threshold (which is yet to be prescribed);

 If only part of the arrangement impermissible then tax
consequences of ‘Impermissible Avoidance arrangement’
will be limited to that part only;

 Onus would be on the tax authorities to prove avoidance;

 Twenty one indicative (not exhaustive) illustrations
provided to ‘clarify’ the GAAR provisions (a few of which
are discussed below):

GAAR not likely be invoked in situations where:

i) There is a Specific Anti-Avoidance Rule (‘SAAR’)
unless transaction sought to specifically abuse SAAR
provisions.

ii) Inbound Investments through holding company in low
tax jurisdiction carrying on business with adequate
manpower, capital and infrastructure of its own.

iii) Interest payments to connected party depending on
source of funds, locations of parties in low tax
jurisdiction.

GAAR likely be invoked in situations where:

i) All the rights of voting, management, right to sell, etc,
of Indian company are vested with the parent company
and not the intermediary holding company.

ii) Buy-back of shares (where dividends not declared for
long) which is accepted only by shareholding entity in
favourable tax jurisdiction and not all shareholders
then it would be recharacterised as dividends.

PwC comment

It would be important to evaluate the existing structures and
any proposed transactions, having regard to GAAR
provisions, especially in light of the detailed guidance and
examples provided in the draft guidelines.

DISCUSS THIS WITH

Sujay Shetty
+91 2 2666 9130
sujay.shetty@in.pwc.com
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Singapore
Safe harbour provision – gains on disposal
of equity investments

Singapore has long been regarded as one of the more
conducive locations to set up an investment holding or
headquarters company. The reasons are manifold though one
oft-cited reason is that Singapore does not tax capital gains.
While that is certainly true, it is common knowledge that
when there is in fact a divestment of equity investments by a
Singapore holding company, it may take some time before an
agreement is reached between the Singapore tax authorities
and the divesting company as to the nature of the gain (or
loss) derived, and whether it is in fact income.

For that reason, businesses and tax practitioners alike have
been lobbying the government to adopt some sort of
“participation exemption” scheme to provide more certainty
to investors. This wish was finally granted in Budget 2012. A
company now will not be taxed on gains derived from the
divestment of equity investments where at least 20% of the
shares have been held continuously for at least 24 months
prior to the disposal. Some of the salient features of this safe-
harbour rule are summarised below.

Condition:
Divesting company must have held at least 20% of the
ordinary shares for a continuous period of at least 24
months on a daily basis

Exemption period:
1 June 2012 to 31 May 2017

Who can benefit:
All companies (including business trusts), whether
local or foreign, other than insurers taxed under
section 26 of the Income Tax Act. Banks and private
equity investors may opt for the exemption.

What investments are covered:
Ordinary shares in Singapore or foreign companies,
regardless of tax residence, whether listed or private,
except for ordinary shares in a private company in the
business of trading or holding Singapore immovable
property.

Liberalisation of R&D cost-sharing
payments

In the past, companies required specific approval from the
Economic Development Board of Singapore (EDB) before
they could claim writing down allowances on cost-sharing
payments for participating in Research and Development
(R&D) activities undertaken by their headquarter or any

other group company. This was quite inconsistent with a
situation where a company was not required to obtain any
approval when it made payments for R&D activities
outsourced to a company outside Singapore and related to its
trade. Further, there were no enhanced tax deductions
available for R&D cost sharing payments.

PwC comment

These changes once more enhance Singapore’s reputation as
conducive for setting up holding companies or regional
headquarters, in contrast to other jurisdictions where
uncertainty may remain in respect of direct and indirect
disposals of companies beneficially owned by residents.

DISCUSS THIS WITH

Abhijit Ghosh
+65 6236 3888
Abhijit.ghosh@sg.pwc.com
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Taiwan
Taxation of Shares no longer exempt from
tax in Taiwan

On July 25, 2012, the Legislative Yuan (Parliament) finally
passed the amendments to the Income Tax Act (“ITA”) and
Income Basic Tax Act (“IBTA”) that impose income tax on
capital gains derived from disposal of Taiwanese securities
and futures. The amended ITA and IBTA will be effective
from the 2013 year onwards.

The material changes are as follows:

 These amendments will impact income tax implications
on the prescribed capital gain earned by individual
residents and non-residents, as well as corporate
residents. However, corporate non-residents will not be
impacted.

 For corporate residents, capital gain from disposal of all
types of securities (including shares, bonds, futures, and
options) will still be taxed under Taiwan’s Alternative
Minimum Tax ("AMT") regime, while the AMT rate will
be increased from the current 10% tax rate to a range of
12-15%.

 For individual residents, capital gains from sale of shares
will be taxed under the dual reporting system during the
period from 2013 to 2014. In other words, individual
residents will be subject to either

i) 15% income tax on actual capital gain; or

ii) 20% withholding tax on imputed capital gain,
depending on types of shares sold and various
scenarios.

From 2015 onwards, 15% income tax will be imposed on
actual capital gain, where the dual reporting system is
replaced by a single tax system.

 Individual non-residents will be subject to 15% income
tax imposed on actual capital gain from sale of shares
from 2013 onwards.

PwC Comment

While corporate non-resident shareholders of Taiwanese
companies will continue to enjoy the capital gains tax
exemption on the sale of the shares in their Taiwanese
companies, the reorganisation of Taiwanese corporate groups
or sale of lower tier Taiwanese subsidiaries may attract
income tax on any resulting capital gains, and accordingly
will impact the ability of multi-national companies to
reorganise their local structures.

Equally so, the disposal of shares held by employees of
Taiwanese companies (e.g., arising under employee stock
incentive schemes) is now going to attract income tax
liabilities, which will need to be factored into remuneration
planning.

DISCUSS THIS WITH

Alan Lim
+886 2 2729 6702
alan.lin@tw.pwc.com
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Updates
This section contains some short updates to articles covered
in previous editions of PwC’s Asia-Pacific Pharma & Life
Sciences Newsletter.

China – Further roll-out of the Value Added
Tax Transformation Pilot Program

Following the launch of the Business Tax to Value Added Tax
Transformation Pilot Program ("Pilot Program") for the
transportation industry and certain modern service
industries in Shanghai effective from 1 January 2012, the
State Council has now approved expanding the Pilot Program
to 10 other provinces and municipalities: Beijing, Tianjin,
Jiangsu, Zhejiang, Anhui, Fujian, Hubei, Guangdong,
Xiamen and Shenzhen (hereinafter referred to as "10 New
Pilot Regions") in batches from 1 August through to the end
of 2012. Click here for more details.

FDI in Indian Pharma update

Pending a final decision on FDI in Pharma, Foreign
Investment Promotion Board (FIPB) has recently cleared 8
out of 10 outstanding FDI proposals. This is a small step for
encouraging FDI in India. Further, rules governing
acquisition of domestic Pharma companies by multinational
firms are softening. According to media reports, It is likely
that government will allow 49% FDI in Indian Pharma so
long as ownership and control remains Indian. In case the
multinational firm is buying a stake higher than 49% in an
Indian Pharma company, there is a new proposal which says
the MNC firm will have to increase investment in research
activities by 5% for diseases prevalent in India and maintain
same level of production and sale of essential medicines for
next five years.

This is a positive move for MNC firms looking at investing in
Indian Pharma companies. However, one has to wait and
watch the final decision from the Prime Minister’s office later
this month. Click here and here for more details.

How is the biotech industry faring in
the current economic and scientific
environment?

Biotech - What’s next for the business of big
molecules?

There’s bad news and good: productivity’s still low, and
money scarce, but the industry’s no longer trying to ‘go it
alone’. A growing number of biotech and pharma companies
are joining forces to tackle the challenges they face with
increasingly creative alliances with new partners and in new
territories.

If the biotech industry’s contribution to productivity is still
questionable, what about the business model on which it’s
traditionally relied? We argued two years ago that this model
– based as it is on external investment, typically venture
capital, in an innovative idea arising from an entrepreneurial
source – was collapsing. Again, the news is mixed. Indeed
global financial crisis has exacerbated this.

On the upside, US venture capitalists are back on the scene;
venture funding in the domestic biotech sector topped
US$4.7 billion in 2011, 22% more than in 2010. On the
downside, the total number of deals dipped again, after
perking up in 2010. And first-round financings fell by 19%;
only 98 of the deals struck in 2011 involved start-ups.

Corporate venturing has been a saviour for some Big
Pharma's productivity issues whilst others have directed their
investments towards academia.

The number of alliances is growing again, including alliances
with new partners - philanthropic VC, academic medical
centres, competitors and new technology players.
supply.

Download PDF
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Pharma 2020 series:

Pharma 2020: Supplying the
future?
Which path will you take?

The sixth report in the Pharma 2020 series
highlights how pharma companies will
have to develop different supply chain
models for different product types and
patient segments, learn to use their supply
chains as a means of market different
iation and source of economic value, and
recognise the key role information will
play flowing upstream to drive the down
stream flow of products and services.

Pharma 2020: Taxing times ahead
Which path will you take?

The fifth report in the Pharma
focuses on the opportunities and
challenges from a tax perspective. It
discusses how the political, economic,
scientific and social trends currently
shaping the commercial environment,
together with the development of new,
more collaborative business models, will
exert increasing pressure on effective tax
rates within the industry.

Pharma 2020: The vision
Which path will you take?

This report, the first in the series, indicates
that the current pharmaceutical industry
business model is both economically
unsustainable and operationally incapable
of acting quickly enough to produce the
types of innovative treatments demanded
by global markets. In order to make the
most of these future growth opportunities,
the industry must fundamentally change
the way it operates.

Other publications:

These and other publications can be found on PwC

Recent PwC publications include

Asia-Pacific Pharma

Pharma 2020: Supplying the

Which path will you take? (Feb 2011)

The sixth report in the Pharma 2020 series
highlights how pharma companies will
have to develop different supply chain
models for different product types and
patient segments, learn to use their supply
chains as a means of market different-

e of economic value, and
recognise the key role information will
play flowing upstream to drive the down-
stream flow of products and services.

Pharma 2020: Taxing times ahead
Which path will you take? (Dec 2009)

The fifth report in the Pharma 2020 series
focuses on the opportunities and
challenges from a tax perspective. It
discusses how the political, economic,
scientific and social trends currently
shaping the commercial environment,
together with the development of new,

usiness models, will
exert increasing pressure on effective tax
rates within the industry.

Pharma 2020: The vision
Which path will you take? (Jun 2007)

This report, the first in the series, indicates
that the current pharmaceutical industry
business model is both economically
unsustainable and operationally incapable
of acting quickly enough to produce the
types of innovative treatments demanded
by global markets. In order to make the
most of these future growth opportunities,
the industry must fundamentally change

Asia Pac regional perspectives:

Issues and Opportunities
- in a time of change

PwC Australia's most recent biannual
report into the Australian Pharmaceutical
Industry provides you with our qualitative
and quantitative findings from our survey
of key companies and stakeholders in the
industry during 2010 including companies
engaged in
uring, Research & Development (R&D),
distribution, wholesaling, retailing and
services.

Investing in China’s
Pharmaceutical Industry
- 2nd edition

The landscape is changing fast in China
and this edition reviews, updates and
expands on key areas: Traditional Chinese
Medicine (TCM), OTC Market, Medical
Devices, CROs and CMOs, Development of
Innovation, Tax Incentives, Bribery &
Corruption in Sales & Marketing, Drug
Pricing, Distribution Systems, Intellectual
Property Protection,
and Financial Impacts

The changing dynamics of pharma
outsourcing in Asia
readjusting your sights?

The dynamics of pharma
location decisions in Asia are changing.
Cost reduction is being augmented and
companies need to set their strategic sights
on a future world. This new report
highlights the dramatic change and
development in pharmaceutical
outsourcing in

publications can be found on PwC’s Pharmaceuticals & Life Sciences website at www.pwc.com/pharma

ublications include:
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erspectives:

Issues and Opportunities
in a time of change (Jul 2010)

PwC Australia's most recent biannual
report into the Australian Pharmaceutical
Industry provides you with our qualitative
and quantitative findings from our survey
of key companies and stakeholders in the
industry during 2010 including companies
engaged in sales and marketing, manufact-
uring, Research & Development (R&D),
distribution, wholesaling, retailing and
services.

Investing in China’s
Pharmaceutical Industry

2nd edition (Apr 2009)

The landscape is changing fast in China
and this edition reviews, updates and
expands on key areas: Traditional Chinese
Medicine (TCM), OTC Market, Medical
Devices, CROs and CMOs, Development of
Innovation, Tax Incentives, Bribery &
Corruption in Sales & Marketing, Drug
Pricing, Distribution Systems, Intellectual
Property Protection, Market Consolidation
and Financial Impacts of Investments.

The changing dynamics of pharma
outsourcing in Asia - are you
readjusting your sights? (Sep 2008)

The dynamics of pharma outsourcing and
location decisions in Asia are changing.
Cost reduction is being augmented and
companies need to set their strategic sights
on a future world. This new report
highlights the dramatic change and
development in pharmaceutical
outsourcing in Asia.
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