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Business is personal,

and you know it best

You have been in business for a number of years and are looking to
grow it further. Or perhaps you want to know how you can preserve
your family's wealth — and pass it on to the next generation.

At some point, you might have been thinking about:

* Reducing tax

* Going public

e Getting funding

e Optimising cost structure
e Expanding - locally or

internationally ) i
e Merging intergenerational ideas All gOOd businesses
and experiences are personal. The
best businesses are
We can help. very personal.”

Mark Cuban

American sport
businessman, investor and
philanthropist

much taxes?

What's 0
your mind

How can

I attract
potential
buyers?

I want to
reduce my
overhead
costs, fast.

Havel
got the
right
talent?

' Have a chat with us

Come Think
With Us

See your business

perspective.

Call us and we’ll arrange a session
at no cost to you.

What is it?

A 2-hour, informal
brainstorming session with
PwC advisors, concerning
your business aspirations,
challenges or issues.

What do you get?

What you get depends on
what you want our discussion
to focus on.

After the session, usually,

we will present a roadmap
summarising the key issues
with an initial strategy for
each. From there we can help
you develop a practical plan
for sustainable success.

For how much?

Only your time and a
willingness to share your
aspirations, challenges and
issues in confidence.

“We bring you the perspective
of a third party with industry
knowledge, business consulting,
tax and accounting expertise.”

PwC Entrepreneurial
& Private Client
(EPC) Services
group is a team of
business advisors
dedicated to helping
entrepreneurs and
family business
leaders.

From the left:
Mark Pui, Fung Mei Lin, Eric Ooi and Herbert Chua

Find out more at www.pwc.com/my/epc




