Uncovering how finance creates value in M&A
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Deep dive: Finance function activities during the First 100 days

Post—Merger Integration
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Contacts

Deals
Ol &l & Partner H & 9 Director
bill.lee@pwc.com yonghyun.k.kim@pwc.com

Assurance (Capital Markets & Accounting Advisory)

H A 2 partner d é; = Partner
min-woo.jung@pwc.com sung-ho.kim@.pwc.com
About us

Our clients face diverse challenges, strive to put new ideas into practice and seek expert advice. They turn to us for com-
prehensive support and practical solutions that deliver maximum value. Whether for a global player, a family business or
a public institution, we leverage all of our assets: experience, industry knowledge, high standards of quality, commitment
to innovation and the resources of our expert network in 157 countries. Building a trusting and cooperative relationship
with our clients is particularly important to us — the better we know and understand our clients’ needs, the more effectively

we can support them.
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