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Scope of the Change
Accounting is just the tip of the iceberg

Systems & Data

Operations

ERP 

Reporting

Data Conversion

Spreadsheets

Meta Data 

Forecasting Models

Tax

Treasury

Finance Planning & Analysis

SOX/Internal Controls

Purchasing 

Human Resources

Investor Relations

Sales & Marketing

Accounting
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Scope of the Change
Potential areas of difference

Accounting
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How does it work?
5 Key Steps
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Identify the contract with the 
customer

Identify the performance obligations in

the contract

Determine the transaction price 

Recognize revenue when (or as) each 
performance obligation is satisfied

3

2

5

1

Allocate the transaction price to separate 
performance obligations4

Contract Costs 
accounting

Presentation

Extended 
disclosure 

requirements
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Collectability

• Probable

Contract 
combination

• Price interdependence
• Negotiated as             

package with single 
commercial objective

• Single performance  
obligation

Contract               
modification

• New contract
• Modification prospectively
• Cumulative catch up

How does it work?
Step 1: Identify the contract with the customer
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How does it work?
Step 2: Identify the performance obligations

Distinct

The customer can 
benefit from the good or 
service either on its 
own or together with other 
readily available resources 

The good or service is 
separately identifiable
from other promises
in the contract 
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How does it work?
Step 3: Determine the transaction price
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Variable 
consideration

Significant 
financing 
component

Non-cash 
consideration

Consideration 
payable to 
customers

Transaction 
price = 
Amount of 
consideration to 
which the entity 
expects to be 
entitled to in 
exchange for 
transferring 
goods or services
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How does it work?
Step 4: Allocation of the transaction price
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Consideration 
payable to 
customers

1 2 3

Allocate to each performance obligation based on 
relative stand-alone selling price

Should be estimated if the actual selling 
price is not directly observable

• Cost plus reasonable margin 
• Market prices similar good/service 
• Residual approach when selling price 

is highly variable

Transaction price (and 
any subsequent changes)

Stand-alone selling price

Possible estimation 
methods include
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How does it work?
Step 5: Timing of revenue recognition
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Consideration 
payable to 
customers

Customer receives 
benefits as 
performed/  another 
would not need to 
re-perform

Does not create asset 
with alternative use 
and Right to payment 
for work to date

ביצועי הישות יוצרים או  

בשליטת הלקוחנכס משביחים 

or

Revenue is recognized over time

Create/enhance an 
asset customer 
controls

or
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Effective Date and Adoption Methods
Transformative change is on the horizon

Note : The above timeline assumes a calendar year-end 

Under the retrospective approach in IFRS- presentation of only the annual period immediately preceding the first annual 
period for which this Standard is applied is needed

Final 
Standard 

Issued

Effective 
Date

Revenue Recognition Standard Transformation

Current 
GAAP

FY’2014 FY’2017
New 

Standard
FY’2015 FY’2016 FY’2018

clarifications

New Standard

Current GAAP

New Standard

Current GAAP
Full
Retrospective Approach

Modified
Retrospective Approach

Current GAAP versus new Standard impacts will be disclosed

Cumulative adjustment to Retained Earnings will be reported

Potential Dual Reporting Period
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This is not just an accounting change…Impacts will extend beyond 
accounting 
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Project 
Management

Accounting 
Oversight

Process & Controls
Management

Systems 
Implementation

Business 
Models

Data
Management
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A three-step process for implementing the Standard
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Revenue  Recognition: 
PwC/ FERF 2015 survey results
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PwC and FERF 2015 survey results
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PwC and FERF 2015 survey results
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PwC and FERF 2015 survey results

17



PwC Israel

PwC and FERF 2015 survey results
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PwC and FERF 2015 survey results
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PwC and FERF 2015 survey results
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PwC and FERF 2015 survey results
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