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Disclosures

Ratings And What They Mean:

PRIMARY STOCK RATING: NBF has a three-tiered rating system that is relative to the coverage universe of the particular analyst. Here is a brief description of each: Outpe
expected to outperform the analyst’s coverage universe over the next 12 months;
Sector Perform — The stock is projected to perform in line with the sector over the next 12 months; Underperform — The stock is expected to underperform the sector over the n

SECONDARY STOCK RATING: Under Review — Our analyst has withdrawn the rating because of insufficient information and is awaiting more information and/or clarification; Tender — Our analyst
is recommending that investors tender to a specific offering for the company’s stock; Restricted — Because of ongoing investment banking transactions or because of other circumstances, NBF policy
and/or laws or regulations preclude our analyst from rating a company’s stock.

INDUSTRY RATING: NBF has an Industry Weighting system that reflects the view of our Economics & Strategy Group, using its sector rotation strategy. The three tiered system rates industries as
Overweight, Market Weight and Underweight, depending on the sector’s projected performance against broader market averages over the next 12 months.

RISK RATING: NBF utilizes a four-tiered risk rating system, Low, Average, Above Average and Speculative. The system attempts to evaluate risk against the overall market. In addition to sector-
specific criteria, analysts also utilize quantitative and qualitative criteria in choosing a rating. The criteria include predictability of financial results, share price volatility, credit ratings, share liquidity and
balance sheet quality.

General
National Bank Financial (NBF) is an indirect wholly owned subsidiary of National Bank of Canada. National Bank of Canada is a public company listed on Canadian stock exchanges.

The particulars contained herein were obtained from sources which we believe to be reliable but are not guaranteed by us and may be incomplete. The opinions expressed are based upon our
analysis and interpretation of these particulars and are not to be construed as a solicitation or offer to buy or sell the securities mentioned herein.

Research Analysts

The Research Analyst(s) who prepare these reports certify that their respective report accurately reflects his or her personal opinion and that no part of his/her compensation was, is, or will be directly
or indirectly related to the specific recommendations or views as to the securities or companies.

NBF compensates its Research Analysts from a variety of sources. The Research Department is a cost centre and is funded by the business activities of NBF including, Institutional Equity Sales and
Trading, Retail Sales, the correspondent clearing business, and Corporate and Investment Banking. Since the revenues from these businesses vary, the funds for research compensation vary. No
one-business line has a greater influence than any other for Research Analyst compensation.

Canadian Residents

In respect of the distribution of this report in Canada, NBF accepts responsibility for its contents. To make further inquiry related to this report, Canadian residents should contact their NBF
professional representative. To effect any transaction, Canadian residents should contact their NBF Investment advisor.

U.S. Residents

NBF Securities (USA) Corp., an affiliate of NBF, accepts responsibility for the contents of this report, subject to any terms set out above. Any U.S. person wishing to effect transactions in any security
discussed herein should do so only through NBF Securities (USA) Corp.

UK Residents

In respect of the distribution of this report to UK residents, NBF has approved this financial promotion for the purposes of Section 21(1) of the Financial Services and Markets Act 2000. NBF and/or its
parent and/or any companies within or affiliates of the National Bank of Canada group and/or any of their directors, officers and employees may have or may have had interests or long or short
positions in, and may at any time make purchases and/or sales as principal or agent, or may act or may have acted as market maker in the relevant securities or related financial instruments
discussed in this report, or may act or have acted as investment and/or commercial banker with respect thereto. The value of investments can go down as well as up. Past performance will not
necessarily be repeated in the future. The investments contained in this report are not available to private customers. This report does not constitute or form part of any offer for sale or subscription of
or solicitation of any offer to buy or subscribe for the securities described herein nor shall it or any part of it form the basis of or be relied on in connection with any contract or commitment whatsoever.

This information is only for distribution to non-private customers in the United Kingdom within the meaning of the rules of the Regulated by the Financial Services Authority.
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What Are Investors Looking For?

v'A Story — Technology (Don’t Make It Too Complicated)
v'BIG Market Potential

v’ Strong Competitive Positioning (Niche)

v'Growth — Either Revenue or Big Margins

v'Protection (Cash Flow, Balance Sheets)
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How Investors Look At Stocks?

Momentum Relative Value Fundamental Value
Story Driven Peer Group DCF
Market Potential Historical Levels Book Value
Hyper Growth Cash Value

Earnings Revisions

Earnings Momentum

Earnings Surprises
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Where Are The Markets?

1-YEAR INDEX PERFORMANCE COMPARISON
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Slowing Growth = “Territory Wars”

...The Lines Are Blurring...
= CONSOLIDATION
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What's Tech Generally Going For?

EV/S P/E EV/S P/E

« Apple 4.2X 34.4x - IBM 1.7X 14.3X

« Cisco 3.4X 16.9x « Intel 3.0x 18.6x

« Google 10.8x  29.5x e Microsoft  3.9x 14.5x

« Hitachi 0.5x 38.4x - RIM 7.9X 38.5x

« HP 1.0x 13.7x « Yahoo 5.4X 53.1x
EEEEZ:L PRICEWATERHOUSE(QOPERS



What's Software Generally Going For?

Software?
' —— N
EV/S P/E EV/S P/E

« Microsoft  3.9x 14.5x « Accenture 0.9x 14.6X
« Oracle 4.6X 16.0x « Google 10.8x  29.5x
« SAP 3.2X 18.1x e |IBM 1.7X 14.3x
- Salesforce 7.2x N/M ¢« RIM 7.9X 38.5x
« Yahoo 5.4X 53.1x
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What Investors Pay For Growth?
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What Investors Pay For Profits?
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M&A — Some Of The Bigger Deals

EVIS P/E
« BMC = BladeLogic ($800mm) 8.5x N/M
* Microsoft = Fast Search ($1,200mm) 5.7x N/M
 Oracle = BEA Systems ($8,500mm)  4.3x 25.2X
e IBM =>» Cognos ($4,800mm) 3.8X 26.5%
« SAP = Business Objects ($5,700mm) 3.2x 24.0x
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M&A — Foreign Buyers

F/X PERCENTAGE CHANGE SINCE 12/31/06
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Where Are CIOs Spending The $$$

« Business Intelligence
 ERP (Still!)

o Workflow

e Security

e Storage

e Virtualization
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What's On The Horizon?

What Does Your Tech Company Offer?
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Here We Go Again — Convergence

Building Blocks

* Moore’s Law BROADBAND
+ Optical networking
+ 3G
« LTE/WIMAX Internet Video
« WiFi IPTV
" DSL VOIP (sub HDT‘:I I voice)
. subst to traditional voice
. EOCSlS 3.0 Internet Radio
= PVR e.g. Tivo, Slingbox, AppleTV
« XML
» Linux Web 2,0

Social networking

Smartphones Video sharing e.g. YouTube
Mobile TV Peer-to-Peer (P2P)
Mobile Content VOIP e.g. Skype

Femtocells Software-as-a-Service

Smartphones

Location-based services
Telematics
Satellite Radio
ireless Messaging (Email, SMS

Cellular Voice Content Management

MOBILITY COLLABORATION

Source: NBF Techonology Team

NATIONAL

BANK PRICEWATERHOUSE(COPERS

FINANCIAL



GOODWIN
@ PROCTER




	Disclosures
	Agenda / Contents
	What Are Investors Looking For?
	How Investors Look At Stocks?
	Where Are The Markets?
	Slowing Growth = “Territory Wars”
	What’s Tech Generally Going For?
	What’s Software Generally Going For?
	What Investors Pay For Growth?
	What Investors Pay For Profits?
	M&A – Some Of The Bigger Deals
	M&A – Foreign Buyers
	Where Are CIOs Spending The $$$
	What’s On The Horizon?
	Here We Go Again – Convergence
	Thank you

